


The 8th Annual Private Wealth Latin America and the Caribbean Forum is the leading event for family offices, wealth  

managers, RIAs, private banks and asset managers in the region. In our eighth year, we will look to take conversations deeper and raise 
the level of our previous forum’s discussions.  

 

The forum’s content was developed through hundreds of one-on-one meetings with the HNW family wealth management community and 

the program's speaker faculty is primarily comprised of leaders in this sector from across the US, Latin America and the Caribbean. 

Our agenda covers asset allocation and protection, equity markets, fixed income, alternative investments, as well as succession planning 

and an outlook of the financial markets and the global economy.  

This event is completely closed-door and by invitation only, and it has been designed to enable genuine peer-to-peer learning and network-

ing for the regional private wealth community. 

We are looking forward to hosting you in sunny Miami! 

Best regards,  
 
Karishna Perez 
Investor Relations | Program Manager 
Markets Group 

   VENUE 

1109 Brickell Ave 

Miami, FL 33131  

. 
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Thomas Peterffy, Founder and Chairman, Interactive Brokers  
Thomas Peterffy is the Chairman and Founder of Interactive Brokers Group, Inc. a global electron-

ic brokerage firm with a market capitalization of over $30 billion. Mr. Peterffy has been at the fore-

front of applying computer technology to automate trading and brokerage functions since soon 

after he emigrated from Hungary to the United States in 1965. In 1977, after purchasing a seat on 

the American Stock Exchange and trading as an individual marker maker in equity options, Mr. 

Peterffy was among the first to apply a computerized mathematical model that would disseminate 

continuous bid and offer prices.  Five years later, Mr. Peterffy built and ran an automated trading 

system for equity options and, in 1983, he was the first to develop a tablet computer for use by his 

employees trading on exchange floors. By 1986, Mr. Peterffy developed and employed a fully inte-

grated, automated market making system for stocks, options and futures. As this pioneering sys-

tem extended around the globe, online brokerage functions were added. In 1993, Interactive Bro-

kers was formed, using its global capacity for transaction processing to link up with the electronic 

exchanges that were starting up around the world. Today, Interactive Brokers seeks to stay at the 

forefront of automation and to remain the low-cost producer. It is the second largest publicly-

traded electronic broker, as measured by DARTs, providing direct access trade execution and 

clearing services to institutional and professional traders for a wide variety of electronically traded 

products including stocks, options, futures, forex, bonds, CFDs and funds on over 135 trading 

venues and 24 currencies around the world.  

  

 
Orlando Bravo, Founder and Managing Partner, Thoma Bravo 
Orlando Bravo is a Founder and Managing Partner of Thoma Bravo. He led Thoma Bravo’s early 

entry into software buyouts and built the firm into one of the top private equity firms in the world. 

Today, Orlando directs the firm’s strategy and investment decisions in accordance with its princi-

ples of partnership, innovation, and performance. Orlando has overseen over 300 software acqui-

sitions conducted by the firm, representing more than $85 billion in transaction value. Forbes 

named him “Wall Street’s best dealmaker” in 2019, and he was part of Thomson Reuters “Eight 

Buyout Pros to Watch” in 2009. He is the Founder and Chairman of the Bravo Family Foundation, 

the mission of which is to provide access and opportunities to young adults in Puerto Rico. Orlan-

do directs the organization’s various programs and initiatives to promote entrepreneurship, com-

munity-based leadership and economic development in Puerto Rico. After Hurricane Maria hit 

Puerto Rico in 2017, he spearheaded a humanitarian mission to remote communities on the is-

land. In 2019, Orlando committed $100 million to the Foundation’s Rising Entrepreneurs Program 

(REP) with the goal of fostering entrepreneurship in Puerto Rico. 

 

 

Sandro Salsano, President and Chairman, Salsano Group 
Sandro Salsano is a self made Italian born billionaire businessman and philanthropist. He was 

dubbed by Forbes the Warren Buffett of Central America on its cover in March 2019. He is Presi-

dent of Salsano Group, a private conglomerate investing in real estate, global private equity and 

technology. He is Chairman of Salsano Family Office and Trustee of Salsano Shahani  Founda-

tion. He is a graduate of Bocconi University and also studied at Oxford, Harvard and Princeton 

University.  

 

 

 
Francis Suarez, Mayor, City of Miami 
Francis X. Suarez serves the City of Miami as Mayor, working diligently to raise the standards of 

the community where he was born and raised. He currently also serves as Vice-Chair of the Miami

-Dade Transportation Planning Organization, tasked with approving federally required plans and 

transportation policies, and as President of the Miami-Dade County League of Cities. Com-

missioner Suarez graduated from Florida International University. He went on to law school at the 

University of Florida Frederic G. Levin College of Law, graduating cum laude. Prior to running for 

public office, Commissioner Suarez founded a successful real estate firm. He is also a practicing 

attorney with the law firm of Carlton Fields specializing in real-estate and corporate transactions.  

 

 

 



BCP Global headquartered in Miami,FL with presence throughout Latin America, is the leading provider of 

digital solutions for financial institutions and independent advisors. Through technology, BCP Global helps in-

crease the institutions' productivity while reducing compliance and operational costs.  

 

Interactive Brokers Group, Inc. was founded by its Chairman Thomas Peterffy. Over the last 43 years, it has 

grown internally to become one of the premier securities firms with over $9.93 billion in equity capital. Interactive 

Brokers conducts its broker/dealer business on over 135 market destinations worldwide. In its broker dealer 

agency business, IBKR provides direct access ("on line") trade execution and clearing services to institutional 

and professional traders for a wide variety of electronically traded products including stocks, options, futures, 

forex, fixed income and funds worldwide. Interactive Brokers Group and its affiliates execute over 2,170,000 

trades per day. Interactive Brokers is headquartered in Greenwich, Connecticut and has 2,400+ employees in its 

offices in the USA, Switzerland, Canada, Hong Kong, UK, Australia, Hungary, Russia, Japan, India, China, Lux-

embourg, Singapore, Ireland and Estonia. IBKR is regulated by the SEC, FINRA, NYSE, FCA and other regula-

tory agencies around the world. 

 

JLP Asset Management is a global investment manager specialized in public real estate markets globally. JLP 

is headquartered in New York with offices in Amsterdam, Sao Paulo and Singapore and has strong investor 

base with prestigious institutional investors and family offices in the US, Europe, Asia, the Middle East and 

South America. With well-defined strategies for geographic and segment diversification within the real estate 

market, JLP takes a fundamental bottom-up investment approach with conviction portfolios. 

 

Jupiter Asset Management is a specialist, high conviction, active asset manager. We exist to help our clients 

achieve their long-term investment objectives. From our origins in 1985, Jupiter now offers a range of actively 

managed strategies available to UK and international clients including equities, fixed income, multi-asset and 

alternatives. Independence of thought and individual accountability define us. Our fund managers follow their 

convictions and seek those investment opportunities that they believe will ensure the best outcome for our cli-

ents. They do this through fundamental analysis and research, a clear investment process and risk management 

framework, with a focus on good stewardship.  

 

Morrison & Foerster is a top global law firm dedicated to delivering business-oriented results to clients around 

the world. With more than 1,000 lawyers in 16 offices in the world’s key financial and technology centers, Morri-

son & Foerster handles some of the world’s largest and most complex legal matters. We offer clients a compre-

hensive platform of global legal services, including extensive capabilities in the areas of corporate finance, M&A, 

tax, regulatory & compliance, litigation, and project finance, among others. 

The BVI is a leading and growing jurisdiction for establishing offshore domiciled investment beginning with our 

flagship product of a BVI Business company. We offer innovative tailored products with cost -efficiency, ease of 

incorporations for start-up funds, suiting the needs of both established and emerging markets. Our highly ac-

claimed Virgin Islands Special Trust Act (VISTA) offers the flexibility needed to provide tailor -made solutions for 

managing shareholding of a company placed in trust. BVI’s commitment to the financial services industry is prov-

en to connect markets, empower our clients and facilitate investment, trade and capital flow.  

www.bvifinance.vg 

Curaçao International Financial Center (CIFC) is a public-private-partnership to promote Curaçao’s internation-

al financial services sector. Curaçao is home to many leading financial institutions. Our strengths include a high 

level of industry knowledge, a solid legal and IT infrastructure, and the diversity of services offered. These ser-

vices include Family Office Services, Investment Funds, Wealth Preservation & Asset Protection, inheritance and 

succession planning, as well as Yachts and Private Aircraft Registry, Philanthropy and International Trade Ser-

vices, including e-Commerce Operations and . Curacao also has its own securities exchange (DCSX), offering the 

possibility of practical and fair cost company listings. Home to the first Central Bank in the Americas, various data 

centers, including a Tier IV data center, and a full and equitable member of the Dutch Kingdom, we offer a robust 

and compliant regulatory framework, substance, and transparency in a constantly changing industry subject to 

strict global regulations. 



 Advantage Insurance Inc. (“Advantage”), through its operating subsidiaries, specializes in providing customized 

insurance services to high-net-worth individuals and business owners to serve their risk management and financial 

planning needs.  Headquartered in Puerto Rico with office locations in the United States and Cayman Islands, Ad-

vantage has two primary lines of business:  Life Insurance and Business Insurance.  Advantage’s Life Insurance 

division issues private placement life insurance policies and annuities, and its Business Insurance division provides 

captive insurance management services.  In addition, Advantage underwrites certain property and casualty insur-

ance risks for its own account and on behalf of its captive insurance clients.  

 

Alternative Investment Solutions is an independent client service-oriented investment entity. We provide advice 

on investment solutions with a special focus on structured products and investment funds. Such privileged network 

of agreements added to our constant and close contact to our clients is a constant added value for them. AIS has a 

global footprint with offices in Nassau, Geneva, Madrid and Panama and constantly growing to better serve our 

clients needs. With a record of 1.5 Billion USD intermediated in 2020 the company has shown steady growth since 

inception. 

 

Bridgeford Trust Company is an independent, full-service trust company with South Dakota Trust powers, provid-

ing industry leading progressive fiduciary services to domestic and international families across the country and 

around the world. Our company traces its origins back to the descendants of James Ford Bell, the founder of Gen-

eral Mills, and was established as a private trust company to serve the various and complex trust and fiduciary 

needs of one of America’s largest and most prominent families. Over the past 25 years, Bridgeford Trust Company 

evolved into a modern trust company serving the global ultra-high net worth and family office space, leveraging over 

125 years of combined trust administrative experience. 

 

Formed in 2009, BroadRiver Asset Management specializes in the management of non-correlated alternative 

investments for sophisticated institutional investors, including pension plans, endowments, and family offices. The 

firm currently manages $1.2 billion in assets, with a focus on offering investments with many of the attractive char-

acteristics of investment grade fixed income assets – dependable yield, high credit quality, and low-volatility – with 

the added benefit of low correlation to financial markets and general economic conditions.  

 

Emigra USA provides legal and investment services in USA for all citizens throughout the Latin American region.  

“Our goal is to support individuals and families who wish to live and enjoy more progressive conditions to get estab-

lished in the in U.S.A” We have years of experience and an outstanding track record advising individuals, compa-

nies and family members with their immigration process before the US government. We have sponsored multiple 

informative seminars throughout the years around the world.  

 

 

 

 

 

 

 

 

 

 

 

At Smead Capital Management, we are stock market investors. Our investors are individuals, advisors, family 

offices and institutions globally who invest with the firm through its mutual funds, separate accounts and other in-

vestment vehicles. We advise investors that fear stock market failure through a low-turnover, differentiated value 

discipline seeking wonderful companies to build wealth.  

 

Sprott is a global asset manager providing investors with access to highly-differentiated precious metals and real 

assets investment strategies. We are specialists. Our in-depth knowledge, experience and relationships separate 

us from the generalists. Sprott’s best-in-class investment products include innovative physical bullion trusts, mining 

ETFs, as well as private equity and debt strategies. We also partner with natural resource companies to help meet 

their capital needs through our merchant banking and resource lending activities. Sprott is based in Toronto and 

has offices in Connecticut, California and Vancouver. Our common shares are listed on the Toronto Stock Ex-

change under the symbol TSX: SII. Sprott today serves over 200,000 global clients.  

 



AllianceBernstein (AB) is a leading global investment management firm that offers high-quality research and diversi-

fied investment services to individuals, institutional investors and private wealth clients in major world markets. We are 

one of the largest investment management firms in the world (US$761 billion AUM as of August 2021). We foster a 

diverse, connected, collaborative culture that encourages different ways of thinking and differentiated insights. We 

embrace innovation to address increasingly complex investing challenges.  

 

Artisan Partners is a global investment management firm that provides a broad range of high value-added investment 

strategies in growing asset classes to sophisticated clients around the world. Since 1994, the firm has been committed 

to attracting experienced, disciplined investment professionals to manage client assets. 

 

Ascendo Resources is an award winning recruitment firm headquartered in Miami, FL with deep rooted relation-ships 

in the Latin American market. Ascendo specializes in recruitment within the Wealth Management, Brokerage and Pri-

vate Banking sector. Ascendo’s business professionals provide top tier talent to clients by nimbly  

orchestrating perfect pairs between client companies and candidates through industry and local market expertise, all 

while providing a personalized service and ethical approach. Ascendo Resources is a Latino run company that is 

ranked #21 fastest growing Human Resources companies in America by Inc Magazine.  

 

The Bahamas Financial Services Board (BFSB), launched in April 1998, represents an innovative commitment by 

the financial services industry and the Government of The Bahamas to promote a greater awareness of The Bahamas ’ 

strengths as an international financial centre. BFSB represents and promotes the development of all sectors of the 

industry, including: banking, private banking and trust services, mutual funds, capital markets, investment advisory 

services, accounting and legal services, insurance, and corporate and shipping registry.  

 

BNP Paribas Asset Management aims to generate long-term sustainable investment returns for its clients, based on 

a unique sustainability-driven philosophy. It has a broad range of investment capabilities focused around five key strat-

egies: High Conviction Strategies, Private Debt & Real Assets, Multi-Asset, Quantitative & Solutions (MAQS), Emerg-

ing markets and Liquidity Solutions. BNPP AM has assets under management of USD 580 billion (as of June 30, 

2021), with around 500 investment professionals and over 400 client servicing specialists, serving clients in 69 coun-

tries.  

 

Founded in 2005, Della Parola employs a quantitative hedged equity strategy which uses artificial intelligence to sys-

tematically select individual equities and a risk assessment model that uses  machine learning to evaluate and forecast 

the market risk environment. Depending on the market risk environment, equity exposure is increased or decreased 

using futures. The Fund’s goal is to generate alpha while providing downside protection, resulting in a superior Sharpe 

ratio, through our opportunistic, quantitative investment strategy.  

 

 

 

 

 

 

 

 

 

 

 

At PGIM Investments, we help meet the financial needs of investors by offering strategies that invest across the glob-

al markets. We are part of PGIM, the global investment management businesses of Prudential Financial, Inc.—the 9th 

largest asset manager globally1 with over $1 trillion in assets under management2 and a company that individuals and 

businesses have trusted with their financial future for over 140 years. This scale and investment experience allow us 

to deliver a diversified suite of actively managed solutions across a broad spectrum of asset classes and investment 

styles. 

 

XP Investments US, LLC d/b/a XP Investments, a FINRA member, is affiliated with XP Investimentos, servicing insti-

tutional clients from around the world with their equities, fixed income and derivatives business needs in international 

markets.  

  



Invest Barbados is the investment promotion agency of the government of Barbados. The corporation is responsible 

for attracting, winning and sustaining foreign direct investment, for researching new products and markets, as well as 

for helping to develop and manage the Barbados business brand. Headquartered in Bridgetown, Barbados, Invest 

Barbados has offices strategically located in Toronto, Canada and New York, USA. Our dedicated team of profession-

als works in close collaboration with all the relevant government and private sector agencies to make the process of 

establishing business in Barbados efficient and seamless  

 

InvestX was founded on a commitment to provide access to the growing private markets. We believe this asset class 

should be available to a larger group of investors and no longer exclusive to institutions. We recognize that to be suc-

cessful investing in this market, it requires research, relationships, partnering with issuers, due diligence, and old fash-

ion hard work. So in 2014 we set out to research and find the leading private venture backed organizations in the 

world.  

 

Lombard International is a leading life insurance-based investment solutions provider, combining the strength and 

expertise of two specialist life insurance companies with over 25 years of experience and market leadership in their 

respective fields.  Lombard International provides structuring solutions using private placement life insurance and an-

nuity products for Institutional Investors, High Net Worth Individuals and Family Offices around the globe.  The global 

group, Lombard International, launched into the market in September 2015 has over $60 billion in separate account 

assets under administration.  With head offices in Philadelphia and Luxembourg, serving over 20 markets across the 

United States, Europe, Asia and Latin America, we are able to provide multi-jurisdictional wealth planning solutions on 

a global basis with a deep understanding of local cultures and attitudes.  

 

Nelson Mullins is an Am Law 100 diversified firm of attorneys, policy advisors, and professionals across 25 offices 

serving clients in more than 100 practice areas. We counsel international clients on family office structuring and regu-

latory aspects, fund formation matters, investments, U.S. immigration strategy, and tax and estate planning. We also 

represent fund managers, sponsors, and investment groups in establishing venture capital funds (onshore and off-

shore), real estate private funds, and club deal investment vehicles.  

 

Founded in 1983, Schafer Cullen Capital Management, Inc. (Separately Managed Accounts), and its affiliated firm, 

Cullen Capital Management, LLC (Mutual Funds), currently manage approximately $19.2 billion.   We are a boutique 

money manager with unique disciplined value and dividend capabilities (domestic, international, emerging markets, 

and option based strategies).   Each strategy begins with our disciplined value approach of buying companies with low 

price to earnings and/or price to book value ratios.  In addition, several of our strategies employ an additional discipline 

of dividend yield and growth. 

www.schafer-cullen.com 

 

 



Elliot Dornbusch, Founding Partner & Chief Executive Officer, CV Advisors 

Alexandre Arruda Camargo Silva, Chief Investment Officer, Finaccess Advisors 

Candice Beaumont, Chief Investment Officer, L Investments 

Luis Arango, Head of International Wealth Management, Truist Wealth 

Eduardo Anton, Head of Portfolio Management US & LatAm, Andbank 

Harvey Spira, Founder and Managing Director, PresCap Advisors 

Dylan Kremer, Managing Director, Investment Strategy, Cresset Capital 

Cliff Oberlin, Founder, Chairman and Chief Executive Officer, Oberlin Wealth Partners 

Jeff Zipper, Managing Director Investments-Florida, U.S. Bank Private Wealth Management  

Luis G. Ferreira, Head of Investment Strategy Group, EFG Capital International 

Ruben J. Luna, Head of Private Banking, Banistmo 

Jose Remy, Partner, Investment Advisory, Alvarium Investments 

Ricardo Nieto, Chief Investment Officer, Aragon Capital 

Ahmed Riesgo, Chief Investment Officer, Insigneo Financial Group 

Joseph Karl, Chief Investment Strategist, Provenance Wealth Advisors 

Catherine Lapadula, Managing Director, UBS Wealth Management  

Catherine Zieman, Managing Director, High Pointe Private  

Sylvia Benito, Chief Investment Officer, ASK Family Office 

Brett Orvieto, Managing Partner, Dakota Wealth Management 

Jim Ulseth, Partner, Chief Investment Officer, Firestone Capital Management 

Andre Haui, Managing Director & Chief Executive Officer, Banco do Brasil 

Jorge Unda, Chief Investment Officer, BBVA USA 

Gustavo Gertzenstein, Executive Director, Wealth and Estate Planning Strategist, Morgan Stanley  

 

 

 

 

 

 



October 25 

 
7:30 Registration & Welcome Coffee  
 
8:10 Host’s Welcome  
 Karishna Perez, Program Manager, Markets Group  
 
8:15 Breakfast Workshop: Exploring the Gold and Silver Pause as a Window of Opportunity 

This one-on-one interview will examine the potential merger boom that is brewing within the senior and junior mining industry. 
We will take a detailed look at gold and silver as true alternative investments and the building opportunities that are presenting 
themselves within the gold and silver equity markets.  

 Hosted by: Ed Coyne, Senior Managing Director, Global Sales, Sprott Asset Management  
 
8:45  Panel Discussion - Macro-Economic Outlook for the Next 12 Months   

When it became all too clear that COVID-19 had progressed into a global pandemic, investors all rushed to the exits at the 
same time. We entered the second half of 2021 with some light at the end of the tunnel. Hopefully, the arrival of vaccines wi ll 
mean a swift reopening of economies and a potential broad-based cyclical rally in risky and traditional assets. However, it is 
expected the global economy will continue its recovery from recession in 2021, but global output is unlikely to return to pre-
pandemic levels until 2022. Our panelists will explain how they are putting these very macro and seemingly abstract ideologies 
into actual practice at the client level.  
Moderator: 
Joseph Karl, Chief Investment Strategist, Provenance Wealth Advisors 
Panelists: 
Elliot Dornbusch, Founding Partner & Chief Executive Officer, CV Advisors 
Ahmed Riesgo, Chief Investment Officer, Insigneo Financial Group 
Cole Smead, President and Portfolio Manager, Smead Capital  
 

9:25 Presentation - Curaçao, The Choice for your International Business and Peace of Mind  
Security, confidentiality, tax efficient and compliant international business environment with tremendous quality of life.  
Presented by: 
Nacha de Jesus, Chairman, Curaçao International Financial Center 
 

9:55 Panel Discussion - How to Best take Advantage of Opportunistic Alternative Investments  
The market foresees an abundance of family offices, post-crisis regulation, technological developments, and macroeconomic 
shifts in demographics and economic policy. In the wake of COVID-19, market volatility is at an all-time high globally. In this, 
what impacts do our panelists see the virus having on alternative assets in the near future? How are HNW advisors opportunis-
tically looking at expected returns across the alternatives spectrum including private equity, hedge funds, and private debt? 
What’s the role of private debt within a diversified portfolio? Which alternatives will generate meaningful risk-adjusted returns? 
How are you instilling crisis management and downside protections? 
Moderator: 
Gabriel Garcia, Managing Director, Head of Research, Stelac Advisory Services 
Panelists: 
Jose Remy, Partner, Investment Advisory, Alvarium Investments 
Harvey Spira, Founder and Managing Director, PresCap Advisors 
James Rehlaender, Chairman of the Global Investment Committee, JLP Asset Management  

 
10:30 Morning Networking Break 
 
11:00 Panel Discussion - Investing in Citizenship: Global Options For Your Clients  

How Latin & Caribbean clients can take advantage of global options to secure an alternate Residence or Citizenship in another 
jurisdiction. Topics will include global opportunities in investment, US EB-5 as well as the additional benefit of local and regional 
luxury real estate.  
Panelists: 

 Ivory Garcia Marin, Director & Founder, EmigraUSA  

 
 

 
 
 
 
   
 
 

 



11:35  Breakout Educational Peer-to-Peer Discussions - Session One  

In the format of roundtables, small discussion groups are formed by topic. These sessions are peer-to-peer discussions to share 
viewpoints, test theories, ask questions and make connections. Each session’s discussion is facilitated by a session moderator 
and joined by a limited number of attendees.  

Table 1: Curaçao: The Balance Between Transparency and Privacy  

Hosted by: Speaker, Managing Director, Curaçao  International Finance Center (CIFC) 

Table 2: Don’t Invest Looking in the Rearview Mirror  

Hosted by: Cole Smead, President and Portfolio Manager, Smead Capital  

Table 3: Merger Boom Is Coming in Senior and Junior Gold and Silver Equities  

Hosted by: Ed Coyne, Senior Managing Director, Global Sales, Sprott Asset Management  

Table 4: The British Virgin Islands – a Hive of Innovation  

Hosted by: Martin Litwak, Founder and Chief Executive Officer, Untitled SLC  

Table 5: How to Multiply AUMs through Technology while Keeping a Close Relationship with your Clients  

Hosted by: Mauricio Armando, Chief Executive Officer, BCP Global 

Table 6: Turnkey Custody Solutions: Helping Advisors Build a Competitive Advantage 

Hosted by: Judith Casasampere, Institutional Sales, Interactive Brokers  

Table 7: TBA 

Hosted by: Speaker, Managing Director, Morrison & Foerster  

Table 8: The Benefits of an Allocation to Public Real Estate Globally  

Hosted by: James Rehlaender, Chairman of the Global Investment Committee, JLP Asset Management  

Table 9: The Power of U.S. Modern Trust Law for Global Families  

Hosted by: David A. Warren, Co-Founder and Chairman, Bridgeford Trust Company 
 

12:15 Networking Luncheon 
 
 1:15 Afternoon Presentation: Regional Trends in International Wealth Planning in a Post-Trump and Post-Pandemic World  
  Presented by: 
 Martin Litwak, Founder and Chief Executive Officer, Untitled SLC  
 
1:35 Panel Discussion - Maintaining Your Wealth In a Transparent World  

With new tax laws, come different challengers for wealth planners and the impact of CRS and FATCA on Latin American clients 
is significant. How are wealth planners protecting their clients’ assets both in the US, Latin America and the Caribbean? How are 
clients maintaining their wealth? How are family businesses working on their succession planning using fiduciary structures? 
With all of the transparency, is there any financial privacy left at all?  
Panelists: 
Oscar J. Guerra, Head of Wealth Planning, Americas, EFG Capital International 
Gustavo Gertzenstein, Executive Director, Wealth and Estate Planning Strategist, Morgan Stanley Wealth Management  
Helmer W. Arizmendy, President, Bridgeford International 
 

 
2:10 Afternoon Networking Break 
 
2:30 Panel Discussion - Private Wealth Leadership Roundtable  

An update on the private wealth industry. With competition for clients and assets constantly increasing, wealth management 
practices need to ensure that their organizational structures, strategies, products and pricing are positioned to achieve growth, 
revenue and relationship objectives. What are the current trends, and what services and products are attracting the most  
interest within the wealth management field?  
Moderator:  
Catherine Lapadula, Managing Director, UBS Wealth Management  
Panelists: 
Luis Arango, Head of International Wealth Management, Truist Wealth 
Fernando Beyruti, Chief Executive Officer, Itaú Private Bank  
Santiago Maggi, Co-Founder & Managing Partner, BCP Global  

 
 
 
 
 
 

 
 
 
 

 
 



3:05 Panel Discussion - Advanced Asset Allocation Strategies 
With competition for clients and assets constantly increasing, wealth management practices need to ensure that their organiza-
tional structures, service models, strategies, products, and pricing are positioned to achieve growth, revenue and relationship 
objectives. Additionally, with the economic strains that come in times of crisis, how are advisors implementing structures to com-
bat downturn, minimize risk, provide tax deductions and reduce future taxes? Our participants will discuss the changes they have 
made and the strategies they have stuck with to better protect their client’s money. 
Panelists: 
Dylan Kremer, Managing Director, Investment Strategy, Cresset Capital 
Jeff T. Zipper, Managing Director Investments-Florida, U.S. Bank Private Wealth Management 
Catherine Zieman, Managing Director, High Pointe Private  

 
3:40 Keynote Interview - A Conversation with Thomas Peterffy  

 Thomas Peterffy is the Chairman and Founder of Interactive Brokers Group, Inc. a global electronic brokerage firm with a market 
capitalization of over $30 billion. Mr. Peterffy has been at the forefront of applying computer technology to automate trading and 
brokerage functions since soon after he emigrated from Hungary to the United States in 1965.  In 1977, after purchasing a seat 
on the American Stock Exchange and trading as an individual marker maker in equity options, Mr. Peterffy was among the first to 
apply a computerized mathematical model that would disseminate continuous bid and offer prices.  Five years later, Mr. Peterffy 
built and ran an automated trading system for equity options and, in 1983, he was the first to develop a tablet computer for use 
by his employees trading on exchange floors. By 1986, Mr. Peterffy developed and employed a fully integrated, automated mar-
ket making system for stocks, options and futures. As this pioneering system extended around the globe, online brokerage func-
tions were added. In 1993, Interactive Brokers was formed, using its global capacity for transaction processing to link up with the 
electronic exchanges that were starting up around the world. Today, Interactive Brokers seeks to stay at the forefront of automa-
tion and to remain the low-cost producer. It is the second largest publicly-traded electronic broker, as measured by DARTs, 
providing direct access trade execution and clearing services to institutional and professional traders for a wide variety of elec-
tronically traded products including stocks, options, futures, forex, bonds, CFDs and funds on over 135 trading venues and 24 
currencies around the world.  
Interviewee:  
Thomas Peterffy, Founder and Chairman, Interactive Brokers 
Interviewer: 

 Ivory Garcia Marin, Director & Founder, EmigraUSA 

4:00 Host’s Closing Remarks  
 Karishna Perez, Program Manager, Markets Group  
 
4:05 Networking Cocktail Hosted by BNP Paribas Asset Management 
 Join us for an informal gathering with some of the leading family offices, wealth managers, and private banks in the region to 
 continue the conversations of the day.  
 
5:00 Close of Day One 
 
 

October 26 
 
8:00 Registration Opens 
 
8:55 Host’s Welcome 
 Karishna Perez, Program Manager, Markets Group 
 
9:00 Keynote Speaker:  Francis Suarez, Mayor, City of Miami 

Francis X. Suarez serves the City of Miami as Mayor, working diligently to raise the standards of the community where he was 
born and raised. He currently also serves as Vice-Chair of the Miami-Dade Transportation Planning Organization, tasked with 
approving federally required plans and transportation policies, and as President of the Miami-Dade County League of Cities. 
Com-missioner Suarez graduated from Florida International University. He went on to law school at the University of Florida 
Frederic G. Levin College of Law, graduating cum laude. Prior to running for public office, Commissioner Suarez founded a suc-
cessful real estate firm. He is also a practicing attorney with the law firm of Carlton Fields specializing in real-estate and corpo-
rate transactions.  
 

9:15 Panel Discussion - Trends and Opportunities: How can Investors Win in the Latin American Market? 
Despite the difficult economic and health outlook generated by the pandemic, projections for 2022 are optimistic. Experts from 
the US and Latin America will discuss the main sources of investment within their countries, as well as successful wealth man-
agement trends. What is the next big opportunity in Latin America and what trends can investors take advantage of to boost re-
turns? Which industries and geographies do managers expect to produce the best returns for investors?  
Panelists: 
Luis G. Ferreira, Head of Investment Strategy Group, EFG Capital International 
Andre Haui, Managing Director & Chief Executive Officer, Banco do Brasil Securities 
Randy Bullard, Partner, Co-Chair of LatAm Desk, Morrison & Foerster LLP  
 

 

 
 



9:50 Panel Discussion - Equities and their Impact on Portfolios 
Despite concerns about the effect of the COVID-19 pandemic on the overall health of financial markets, the equity market  
continues to perform at a high level and the stock market has seen record highs. Our panelists will discuss sustainable process 
and actions that should be considered during the equity portfolios’ management. What’s the role of ESG within equities for advi-
sors after COVID-19? Can emerging markets provide equity diversification? How do advisors navigate slow revenue growth to 
alleviate the pressure on the equities market? Are we headed for a market correction or do our panelists anticipate more of the 
same in 2022?  
Moderator: 
Dylan Kremer, Managing Director, Investment Strategy, Cresset Capital 
Panelists: 
Brett Orvieto, Managing Partner, Dakota Wealth Management 
Jim Ulseth, Partner, Chief Investment Officer, Firestone Capital Management 

 
10:25 Keynote Interview: A Conversation with Orlando Bravo 

Orlando Bravo is a Founder and Managing Partner of Thoma Bravo. He led Thoma Bravo’s early entry into software buyouts and 
built the firm into one of the top private equity firms in the world. Today, Orlando directs the firm ’s strategy and investment deci-
sions in accordance with its principles of partnership, innovation, and performance. Orlando has overseen over 300 software 
acquisitions conducted by the firm, representing more than $85 billion in transaction value. Forbes named him “Wall Street’s best 
dealmaker” in 2019, and he was part of Thomson Reuters “Eight Buyout Pros to Watch” in 2009. He is the Founder and Chair-
man of the Bravo Family Foundation, the mission of which is to provide access and opportunities to young adults in Puerto Rico. 
Orlando directs the organization’s various programs and initiatives to promote entrepreneurship, community-based leadership 
and economic development in Puerto Rico. After Hurricane Maria hit Puerto Rico in 2017, he spearheaded a humanitarian mis-
sion to remote communities on the island. In 2019, Orlando committed $100 million to the Foundation’s Rising Entrepreneurs 
Program (REP) with the goal of fostering entrepreneurship in Puerto Rico. 

 Interviewee:  
 Orlando Bravo, Founder and Managing Partner, Thoma Bravo 
 
10:45 Networking Break 
 
11:05 Panel Discussion - Fixed Income Realistic Expectations and Ways to Enhance Returns  

Bond yields and spreads near historic low levels are currently fueled further by the outbreak of COVID-19. With this coupled with 
a slow-but-positive growth in the U.S. in comparison to other countries where risk is more prominent, where can opportunities in 
the fixed income markets today be sought? The aggressive efforts from the Federal Reserve to maintain liquidity run the risks of 
over-stimulation, and thus, inflation. What is the effect on bonds? With potential in credit markets, the opportunity in the floating-
rate sector, the global market focus on politics, policy and crisis management, what role does fixed income play and what is a 
reasonable yield range to expect out of a balanced portfolio in the near future and long-term? Our panelists will discuss ways to 
improve returns and the potential risks ahead. 
Panelists: 
Ricardo Nieto, Chief Investment Officer, Aragon Capital 
Michael J. Collins, Managing Director and Senior Portfolio Manager, PGIM Investments 

Andrew Plevin, Co-Chief Executive Officer, Founder, BroadRiver Asset Management  

Alberto Bernal, Chief of Strategy, XP Investments 

Joel Ojdana, Investment Analyst, Jupiter Asset Management 

 
11:45 Breakout Educational Peer-to-Peer Discussions - Session Two  

 In the format of roundtables, small discussion groups are formed by topic. These sessions are peer-to-peer discussions to share 
viewpoints, test theories, ask questions and make connections. Each session’s discussion is facilitated by a session moderator 
and joined by a limited number of attendees.  

Table 1: The Golden Age for Credit Investing 

Hosted by: Michael J. Collins, Managing Director and Senior Portfolio Manager, PGIM Investments 

Table 2: Family Office Views on Wealth, Risk and Investments 

Hosted by: Alejandro Gil Rivero, Co-Founder and Managing Partner, Sophos Advisors 

Table 3: How to Navigate a Low Interest Rate Environment through Alternative Investment Solutions 

Hosted by: Artemio Hernandez Salort, Executive Director & Head of Fund Solutions, AIS Financial Group 

Table 4: TBA 

Hosted by: Speaker, Managing Director, XP Investments 

Table 5: Uncorrelated Fixed Income Alternatives 

Hosted by: Andrew Plevin, Co-Chief Executive Officer, Founder, BroadRiver Asset Management  

Table 6: TBA 

Hosted by: Speaker, Managing Director, Lombard International 

Table 7: TBA  

Hosted by: Joel Ojdana, Investment Analyst, Jupiter Asset Management 

 
12:15 Networking Luncheon 
 
 



1:15 Keynote Interview - A Conversation with Sandro Salsano  
Sandro Salsano is a self made Italian born billionaire businessman and philanthropist. He was dubbed by Forbes “The Warren 
Buffett of Central America” on its cover in March 2019. He is President of Salsano Group, a private conglomerate investing in 
real estate, global private equity and technology. He is Chairman of Salsano Family Office and Trustee of Salsano Shahani  
Foundation. He is a graduate of Bocconi University and also studied at Oxford, Harvard and Princeton University. He was named 
Young Global Leader by the World Economic Forum.  
Interviewee: 
Sandro Salsano, President and Chairman, Salsano Group 

 
1:35 Panel Discussion - A Conversation with the Region’s Chief Investment Officers and Fund Selectors  

What will wealth management look like in the post-COVID-19 world? How will the next normal impact the way risks are  
assessed? What does a successful allocation look like and how are these being identified? How are chief investment officers and 
investment heads interacting with their fund selection teams to create an overall successful portfolio? Investment leaders will  
discuss their investment outlooks, stories of success and even lessons from failure.  
Moderator: 
Jorge Unda, Chief Investment Officer, BBVA USA 
Panelists: 
Alexandre Arruda Camargo Silva, Chief Investment Officer, Finaccess Advisors 
Eduardo Anton, Head of Portfolio Management US & LatAm, Member of the Global Investment Committee, Andbank 

 
2:10 Panel Discussion - Family Office Views on Wealth, Risk and Investments  

The geopolitical and financial worlds are changing rapidly and are requiring investors to reassess their allocation strategies. 
COVID-19 leads to a higher need for risk management. How do supply-chain issues and trading inhibitions affect wealth man-
agement moving forward? There has been a rise of investable wealth leading to more single and multi-family offices, along with 
technological advancements and market disruption. Now, family wealth is focused on preservation rather than growth. How are 
family offices adjusting their asset allocations and strategies? How are costs adjusted to improve returns? How are family offices 
managing non-asset allocation investments that are interest-driven by principals and finding that delicate allocation “balance”? 
Moderator: 
Julie Neitzel, Partner, WE Family Offices 
Panelists 
Candice Beaumont, Chief Investment Officer, L Investments 
Cliff Oberlin, Founder, Chairman and Chief Executive Officer, Oberlin Wealth Partners 
Sylvia Benito, Chief Investment Officer, ASK Family Office 
Alejandro Gil Rivero, Co-founder and Managing Partner, Sophos Advisors 
Artemio Hernandez Salort, Executive Director & Head of Fund Solutions, AIS Financial Group 
 

2:50 Host’s Closing Remarks 
 Karishna Perez, Program Manager, Markets Group 
 
3:00 Close of Conference 
 
 
  
 
 
 


